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B nocnennue rojpl ¢ NOMOILBIO MpoMbIUIeHHOro MHTepHeTa Benlei
(manee 110T) B chepe MPOMBINIICHHBIX TPEANPUATUAN TPOU3OLUTA 3HAYH-
TEIbHBIC U3MEHEHHS B OM3HEC-MOJEIX. JTa JUHAMUYIHAS M ObICTpOpa3s-
BUBAIOMIASICS TEXHOJIOTHS MPOM3BEIA PEBOIIONHIO B paboTe Mpemmpusi-
TI/II71, OTKPBIB HOBBLIEC BO3MOXXHOCTHU [JIsI ITOBBIIICHUA Bq)q)eKTHBHOCTI/I
IMPOU3BOJACTBEHHBIX M TEXHOJOIMYCCKUX IIPOHECCOB M HMX aBTOMaTu3a-
MW, U3MEHEHUS CIT0co0a IPOM3BOJICTBA MTPOIYKITUH U T. 1.

ITo muenunto uccienosarens I1. Tummepca, «OM3HEC-MOICTH COCTOUT
M3 COBOKYITHOCTH MPOAYKTOB, YCIYT M MOTOKOB MH(OPMAIIMH, a TaKxKe
OIMCaHUS Pa3MYHBIX YYACTHHKOB OW3HEC-TIpoIlecca, WX POJU B IIENH
LIEHHOCTH, ¢ PacIIM(pPOBKON HCTOYHHKOB MOJydeHHs goxoma» [1].

[on enusuuem 10T Tpanchopmarius Ou3Hec-MOaeIeH MOXKET IIPOUC-
XOOUTh B HCCKOJIBKUX HANPABJICHUAX, TAKHX KaK (I)OpMI/IpOBaHI/IC HOBBIX
MoJienel 1IeH000pa30BaHus, TOSBICHHE HOBBIX Cep PhIHKA, MPEN0oCTaB-
JIeHNE TOTPEOUTENIM HHIUBUAYAIBHOTO MPOAYKTa, €r0 KaCTOMHU3AIIUIO,
W3MEHEHUs TIpoIlecca CO3/IaHus MOTPEOUTENBHOW CTOMMOCTH U T. 1. Uc-
noJib3ys Bo3MoxkHocTH |l0T B pexuMe peambHOro BpEeMEHH, MOAKIIFOYe-
HUS ¥ COBMECTHOH pa0OTHI, MPEANPHUITHS MOTYT CTUMYIHpPOBATh BHEI-
peHre MHHOBAINH, OTCIEKUBATH MPON3BOAN-TEIIbHOCTD, BBISIBIATH HEIO-
CTaTKH, IIOBBIIIATH 3(1](1)CKTI/IBHOCTB, a TaKXKC HapaliMBaTb KOHKYPCHTO-
CHOCOOHOCTH C TOMOIIBI0 OU3HEC-MOJIENH, IOCTPOSHHON HA OCHOBE ITU(-
POBBIX TEXHOJIOTH.

Cnmcok JimTepaTypsbl

1. Timmers, P. Business Models for Electronic Markets / P. Timmers

/I Electronic Markets. — 1998. — Vol. 8. — Ne 2. — P. 3-8.

187



