AHanu3 BeIpaxeHui (5), (6) MO3BOJSIET ONPEACIIUTH IIyTH COBEPIICHCTBOBAHUS PEKIIAMHON KaMITaHUH.

Ha ocHoBanmm Mojeneii  pexIaMHBIX NPOIECCOB, MOCTPOSHHBIX C  NpHMEHeHHeM auddepeHIInaIbHBIX
ypaBHEHHH, TOJO00HBIX MonesM (5), (6), MOXHO cJenaTh MPOrHO3 WX dKOHOMHYECKOH 3 PekTHBHOCTH, TMO-
JYIUTh PEKOMEHIAINH KOPPEKTUPOBKE PEKIAMHBIX MPOIIECCOB B COOTBETCTBHUH C MTOTyYCHHBIMH PE3yIbTaTaMH,
O1IeHUTH 3(p(PEeKTUBHOCTH NCTIOIH30BAHUS HOBBIX BHIOB PEKIAMBI M IPEAOTBPATHTD IEHEKHBIE TOTEPH PEKIIaM-
HOM KaMITaHUHU U3-32 HEBEPHOM TAKTWUKH . Pa3BUTHE PHIHOYHOW SKOHOMHUKH MPHUBOAMUT K PA3BUTHIO WHIYCTPUU
peKJIaMBbl M e¢ U3yueHHI0. PekiiamMa Mo3BOJISIET OOpaTUTh TOBAp, MPOM3BEICHHBIN MPEANPHUIATHEM, B PEabHBIN
JIOX0JI. DKOHOMHUYECKYIO 3(pPEKTHBHOCTh 3a4acTy0 OOHAPYKHMBAIOT MYTEM aHAINM3a BO3ACUCTBHS PEKIaMbl Ha
pas3BuTHE TOBapoobopoTra. Heo0X0uMo MOCTOSHHOE U3yUYCHUE PE3yIbTATUBHOCTH PEKIAMHON KaMIaHUH.
3akmouenne. Takum 00pa3oM, MOKHO C YBEPEHHOCTBIO CKa3aTh, UYTO PEKJIaMa CTPEMHUTEIHHO BOIIA B KH3Hb
oOrecTBa, ¥ GOPMUPYET COBPEMCHHBIN PHIHOK. B yCIOBHSIX PBIHOYHOW 3KOHOMHUKHU pEKiaMa CTAHOBHTCS JIBH-
JKYIIEH CUIION pa3BUTHUS 3KOHOMUKH.
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O®OPMUPOBAHUE ®UPMEHHOI'O CTHJIA NIPEATIPUATUA

M.H. /lewurxoeckas, cmyodenmka epynnol 10502217 @MMII BHTY,
HayuYHblll pyKogooumens — cmapuiuti npenooagamens B.A. Kyopsaeues

Pestome — Jlobas ycnewnas u xopouio pazeuearoumasncs KOMRAHUS O0IHCHA UMeNb He MOIbKO C80l OpeHO,
HO U UHOUBUOYANbHBILL (hupmenHbld cmuib. OH uspaem 8aN’CHYIO PO 8 MOM, KAK OP2AHU3AYUSL 8bIPAXCAENn] C80U
YeHHOCMU U amoOuyuu.

Summary — Any successful and well developing company should not only have its brand, but also an individ-
ual corporate style. It plays a significant role in the way an organization expresses its values and ambitions.

BBenenue. ®upMeHHBIH CTHIIb B HACTOSIEE BPEeMs LIMPOKO NMpPU3HAH Kak d((EeKTHBHBIN cTpaTeruye-
CKHM MHCTPYMEHT M CPEICTBO JOCTH)KEHHS KOHKYPEHTHOTO NpeumyniecTBa. OUPMEHHBIN CTUIL - OPHUTHU-
HaJbHOE OOBEIMHEHHE BHU3YaJIbHBIX (MHOT/Ia 3BYKOBBIX, KHHECTETUYECKHX) O0OBEKTOB, MPUCYIIUX TOIBKO
omnpeneIeHHOMY OpeHIy. B pexiiaMHOM MOHMMaHUHM — 3TO HUCIOJIb30BaHHE GUPMEHHONW aTpUOYTHKH Mpes-
npuaTusa. To ecTh 3TO COBOKYIHOCTH ITPHEMOB U METOJIOB, ITO3BOJISIOMINX HICHTH(QUIMPOBATH IPEATIPHUS-
THEe cpean npouux. OUPMEHHBIH CTHIb SABISETCS KOMOMHAIMEH AM3aifHEPCKUX M PEKJIIAMHBIX PEIICHUH B
o0mieil IBETOBOH ramme, ¢ €IMHBIMHU IPUHLIMNIAMH BH3yaidu3anuu U noxadu. OH Gopmupyercs: 6eccpodHo,
B OTJINYME OT PEKJIaMbl; OH TaK K€ MOOMIICH, KaK U Ball OpeH]] — OTIIPABJIAETCS C BAMH KyJa YTOIHO.

OcHoBHast yactb. Llens GopmupoBanus GpupMeHHOTO CTHIS - co3maHue o0pa3a OpraHM3alWU IS TO-
Tpedureneid, 00ecreunBaOMEeTro HHINBUAYAIbHOCTh OpeHa. UpMEHHBIH CTHIb MO3BONIIET WACHTU(DUIH-
poBaTh OpeHJ M CO3[aTh AOJITOCPOYHOE MpeanouTeHne norpedutens. OH no0aBiIseT NPEIUPUITHIO YHU-
KaJIbHOCTb, MPECTHXK U JIENAeT €ro JIETKO y3HaBaeMbIM MOTPEOUTENSIMH. Y CHEIHOCTh GUPMEHHOTO CTHJIS
(hopmupyeTcs HMCXond M3 KauecTBa TOBapa, permyTanus HPEeANpusATHS, CHIIBl PEKIaMHOTO BO3AEHCTBUA U
MPOYMX MapKeTHHrOBBIX Meponpusituii [2]. Takum obpa3om, popmupoBaHue GUPMEHHOTO CTHIISI HEOOXO-
JUMO JUISl IPENIpPUATHS, OH 00JIaiaeT PacIIMPEHHBIMH BO3MOXHOCTSIMHU: CO3JaeT B yMax JitoJeil o0passl,
HOPOJBUraeT HE ONPEAENICHHBIH NMPOIYKT, a TOProByl0 MapKy. OUPMEHHBIH CTUIb FapaHTHUPYET, YTO Ball
Openn emé nonaro OyneT HAXOAWTHCS B CO3HAHWH JIIOJEH JaXke 1MOcCie M3MEHEHHs Ballled MapKeTHHTOBOW
CTpaTETHH.

OupMeHHBIH CTHIB sBIsSeTCS 3G (EKTUBHEIM cpeACcTBOM U (epeHnnaui KOMIIAHUN OT JIPYruX opra-
HU3alui, BO Bce Oosee KOHKYpeHTHOH O6usHec cpene. Coznanue GUPMEHHOTO CTHIIS SIBJISIETCS CTpaTeruye-
CKHMM METOJIOM YIIPaBJIEHUS, KOTOPBIH MO3BOJISIET OPraHNU3anusIM 3P (HEKTHBHO OTIMYUTH Ce0s OT KOHKYpEH-
ToB. Kpome TOrO (B OT/IYME OT HEKOTOPHIX APYTMX MAapKETHHTOBBIX MHCTPYMEHTOB), 3Ta CTpaTeTHdYecKas
KOHLIETIINS SIBISETCA JOJITOCPOYHBIM HMHCTPYMEHTOM. (DUPMEHHBIM CTHIb pacCMaTPHUBAETCS KaK IIEHHOE
CPEACTBO yBENMUYEHHUS MPOJaX MPOAYKIWH WM YCIyr KOMHaHuWW. Tak ke (pUpMEHHBIN CTUIB MOXKET HC-
MOJIB30BATHCS JIS MIPOJJICHUS KU3HEHHOTO IMKJIAa MPOIYKTa, YTO UMEET OYEBHUIHBIEC ITOJOKUTEIbHBIE TI0-
CJIEACTBUS OTHOCHUTEIBHO MPOJAX W MOTPEOMUTEIHCKOTO BOCHPHATHS KoMmaHuH. Kpome TOro, HameKHBIN
(bUpPMEHHBII CTIIIb TMO3BOJISIET KOMIAHUSAM YCTAaHABIMBATh NpEeMHANbHbBIE IIeHbl. HacTosmmuii kopnopaTus-
HBIH CTHJIb SIBJISICTCS] YpE3BBIUYAHHO LIEHHBIM CPEJICTBOM INPHUBJICYEHUS (MHAHCOBBIX MHBECTUIUI B KOMIIA-
HU10. B coBpeMeHHOM Mupe (GUPMEHHBIH CTHUIIb YaCcTO Ba)KEH JUIS MPUBJICUCHHUS U YACPKAHHUS COTPYAHUKOB
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[3]. ®upmeHHBIH CTHUIL MPEANPUATHS CO3MAETCs MO CIeAYyIIeMy uiany. MoaenupoBaHue o01mero mpej-
CTaBJICHHSA O KOMIIAHUH, CO3JaHUE €€ MHICCHH, IIEPEOICHKA IEHHOCTEH, BBIABICHUE OCHOBHBIX MPHUHIUIIOB
paboTHl U BBHICTPAaWBAaHWE OTHOLICHWH C MapTHEpAMH U CIIOHCOpaMH. Psn, 00bequHSIIOMNN TOHATHS, KOTO-
pBIe COCTaBISIIOT (PUPMEHHBII CTHIP W Ha OCHOBE KOTOPHIX OyAYT CO3/1aH TOBapHBIM 3HAK W JIOTOTHI, a
TaKKe OIpEe/eICHa I[BETOBAsI MAJIUTpPa W APYTHE BCIIOMOTATEIbHBIE 3JIEMEHTHI, JOJDKEH COOTBETCTBOBATH
KOpPIOPAaTUBHON MHUCCHH.

B pesysnbTare 3aBeplueHHUs dTana 3aKazyMK IMOJIyYaeT: JOKyMEHT C ONMCAHHEM MHCCHUHU OpraHH3aIuH,
0COOCHHOCTEH ee IesATeNbHOCTH, BHEUIHEI0 OKPYXEHHUS — KOHKYPEHTHOH cpenbl, Kpyra mnorpeourencii u
NMapTHEPOB, BO3MOXKHOCTH M IyTH B3aumojeiicTBust; Co3aaHne OCHOBHBIX 3JIEMEHTOB () MDMEHHOTO CTHIISL:
BBIOOp Ha3BaHMs OpPraHU3alUKM M €€ MPOAYKIHMH - HEWMUHT, BHIOODP JIOTOTHIIA, €r0 [[BETOBBIX pelIeHui. B
pe3yJibTaTe 3aBEpIICHUs dTana 3aKa34HMK IO0JIy4aeT: TOTOBBIH JIOTOTHII — HECKOJIEKO BapHaHTOB Ha BBIOOD
3aKa3yuKa, TEKCTOBBIH 3HAaK, MOJAOOPKY KOPIIOPAaTUBHBIX I[BETOB, GUPMEHHBIH MIPHUQT, AOMOJHUTEIBHBIC
rpadugeckne 3JeMeHTHl; Pa3paboTka KOHBEPTOB, GUPMEHHBIX OJTaHKOB M APYTHX JOKYMEHTOB H MPIIOXKE-
HUH 7S TIOBCETHEBHOM AesitenpbHOCTH oduca. [Ipu pemenun 3ol 3amaun, s o0ecredeHuss KOHTaKTa Co-
TPYOHHUKA C MPEANONIaraeMbIM MOTPEOHUTENEM HEOOXOAMMO €My NPEIOCTAaBUTh HOMEpa CTAllMOHAPHBIX H
MOOHUIBHBIX TeIe(HOHOB, TIOYTOBBIN (AJIEKTPOHHBIN) aapec, opUIUaIbHBIH CAUT OpraHU3allNH;

3aknaouenne. Co3naHne peKIaMHBIX 3JIEMEHTOB HEOOXOANMO B MPOIECCE ACSITEIBHOCTH OpPTaHU3ALNH.
OdeHp BaXXHO, YTOOBI HA 3TOM 3Talle OPraHMU3alMs MMella COOCTBEHHBIN caiiT B IHTEpHETE — ero aapec ce-
TOJIHSl paccMaTpHUBAeTCs Kak 00s3aTeNbHAas COCTABISIONIAs UMH/KA U yKa3blBaeTCS B KOHTaKTHOW MH(Op-
MalyK Ha pekjaMHbIX nponaykrax [1]. Kpome Toro, ¢pupMeHHBIH CTHIIb JOJKEH COOTBETCTBOBAThH Pealib-
HOMY 00pa3y OpraHu3alliK, OBITh OPUTHHAIBHBIM, T. €. OTJIUYATHCSA OT MPOYUX OPraHU3anUi U OBITH JOCTa-
TOYHO AMHAMUYHBIM, 4TOOBI €r0 AKTYaJIbHOCTh HHKOr'Ja HC CHHXKaAJACh. (I)I/IpMeHHblﬁ CTHIL 00s13aH
COOTBETCTBOBATh PealbHOMY BPEMEHM U OJHOBPEMEHHO Ka3aThCAd HEM3MEHHBIM [4].
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YPOBEHD U IEPCIIEKTUBbBI PA3BUTHUSA PBIHKA DJIEKTPUYECKHUX JIET'KOBBIX
ABTOMOBWIEN PECITYBJINKH BEJIAPYCh

B.A. /Ipaenkos, cmyoenm epynnet 10507114 @MMII BHTY,
HAYYHbIU PYKOBOOUMENb — KAHO. 9KOH. HaYK, doyenm H.B. 2Kydpo

Pestome - OcrosHuvle yenu dannol pabomuvl — NPOAHATUZUPOBATL PIHOK NPOOANC U OOCIYIHCUBAHUSL INEK-
mpu4ecKux iezkogvlx agmomoobunei 6 Pecnybnuke Benapyce, coenamo 66186006l 0 NepcneKmu8ax €20 passu-
must u ommemums 6AMNCHOCMb poau asmomoOUNbHBIX OWZEPOG u zocyéapcmea 6 omom npoyecce. B cmamuve
Kpamko OnucawHbsvl djleKkmpuveckKue aemomoouiu KakK mpaHcnopmHsle cpeécmea, npoeeOeH cpaenumeﬂbnblﬁ
aHaIu3 Kojiudvecmeda 3JZ€Kmp0M05uJZ€12 no cmpanam, a makxkaHce OYyeHer ypoeerHsb pa3eumus pblHKA 6 Pecny@m—
ke benapycs.

Summary - The main goals of this research are to analyze the sales and service market of electric passen-
ger cars in the Republic of Belarus, to make conclusions about the prospects of its development and to note
the importance of the role of car dealers and the state in this process. The article briefly describes electric
cars as vehicles, a comparative analysis of the number of electric vehicles by country, and the level of market
development in the Republic of Belarus.

BBenenne. Ha MoMeHT HammcaHUsl TaHHOTO MaTepHajla B MHUpE CYIISCTBYET TPU THIIA IBHTATENeH JIETKO-
BBIX aBTOMOOWJICH: TBUTATEIN BHYTpeHHero cropanus (nanee — JIBC), sanekTpuueckue MBUTATENN U THOPUI-
HbIC JBUTATEIN. B TaHHOW CTaThe TMOPUAHBIC IBUTATEIN HE PACCMATPUBAIOTCS.

OcHOBHasl YacTh. DIIEKTPHUECKOE TPAHCTIOPTHOE CPEACTBO (Jajiee IEKTPOMOOMIb) — 3TO TPAHCIIOPTHOE
CPEACTBO, KOTOPOE UCIOJIB3YET OJMH WU 0oJiee dJEKTPUISCKUX ABUTATENICH IJIsi MPUBENCHUS B JIBUKEHUE.
DIeKTPOMOOHIIP MOXKET MUTATHCS YEPE3 CHCTEMY KOJUIEKTOPA 3JIEKTPUYCCTBOM OT UCTOYHHKOB BHE aBTOMO-
OWJISI UTTM MOXET OBITh AaBTOHOMHBIM ¢ OaTapeeii, COTHEYHBIMH OaTapessMu UIIH DJIEKTPUISCKUM Te€HEPaTOpPOM
JUISL TIpeoOpa3oBaHMs TOIIMBA B 3JeKTpuuecTBO [1]. JlocTOMHCTBA M HETOCTATKH 3JEKTPOMOOMIEH KPaTKo
MpeIcTaBiICHEI B Tabwmme 1.
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