VJIK 658.7.011.1
PAHKUPOBAHUE IEHHOCTEM NOTPEBUTEJIEN
TOBAPOB JEJIOBOI'O HASHAYEHUSI

Kpusomreii A. /I., ctyaeHt
Hayunslii pykoBogutens — baxmartosa E. 1.,
CT.IIperoaaBaTenb Kad. « D9KOHOMHKA U TIPABO»
benopycckuil HaMOHaIbHBINA TEXHUYECKUN YHUBEPCUTET
r. Munck, Pecriyonuka benapych

[Ipu nproOpeTeHNH TOBapOB IEIOBOI0 HA3HAUEHHS, TaK JKe KaK U TO-
BapoOB JIJIsl JTUYHOTO TOJIB30BaHUS, TOTPEOUTENh B TIEPBYIO O4epeab 00-
pamaeT BHUMaHUE Ha COOTBETCTBHE TOBapa TEXHUYECKUM TPEOOBAHUSM,
COOTHOIICHHE IIeHbl M KadecTBa. OJHAKO, «IIO0 Mepe KOMMOAWUTH3ALUU
peiHKa B2B coTpynHuKH KOMIaHUil, MPUHUMAIOIINE pEIIeHHEe O 3aKyTI-
Kax, BCE Yalle PYKOBOJCTBYIOTCS CYOBEKTHBHBIMH, ITOPOW BeChbMa JIHY-
HbIMH cooOpakeHusiMm» [1, €.60]. ToBapbl 1eI0BOr0 HA3HAYCHHUS JOJIK-
HBI OTBEYaTh IIJISIM KOMITAHUU U CIIOCOOCTBOBATH YCKOPEHHIO MX JTOCTH-
JKeHUs. B yCIOBHMSX pa3BUTUS TEXHOJOTHHA U CIVIAXUBAHUS Pa3IudMid
0a30BBIX XapaKTEPUCTHK TOBAPOB pa3HBIX IIOCTABIIMKOB, PpEIIAIOIIAs
POJIb MEPEXOANT K (PYHKIIMOHATIBHBIM U 3CTETUYECKUM.

B cBsi3u ¢ pacmupenueM crnekrpa QyHKIHNA U XapaKTePUCTHK TOBAPOB
JIeJIOBOTO Ha3HAYCHMsI BO3HUKAET HEOOXOAMMOCTh ONpPENENICHHs CTEIICHH
UX 3HAYUMOCTH W, HA OCHOBaHHWHU 3TOTO, PAaH)KUPOBaHUA. O. AJBMKBUCT,
Jx. Knerxopu u JI. llepep npoBOAST aHATOTHIO ¢ MUPaMUION MOTpeO-
HocTeit A. Macioy, moMecTuB B OCHOBaHHE 0a30BbIe «IIEHHOCTH» ((yHK-
LIUH, CBOICTBA TOBapa — MPHUM. aBTOPa), 3aTeM (DyHKIHMOHAIbHBIE, 00er-
Yarolye BeJieHne On3Heca, MHIUBH/TyalbHbIC U Ha BEPIIMHE THPaAMHIBI —
MOTHBAIIMOHHBIE, TO €CTh OKUJAaHUs OT ToBapa B Oynymem. JlaHHas cu-
CTeMa IO03BOJISIET NOAPOOHO CPaBHHUTH TOBAPBI PA3HBIX MOCTABIIMKOB U
OOBEKTUBHO OLIEHUTh HX MPEUMYIIECTBA, ONMPAsCh Ha BbIACICHHBIC
YPOBHH LIEHHOCTH.
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