Bonpinyto pois IMeeT rpaMOTHOE paclipoCTpaHCHNE KOHTEHTa depe3 HanOoliee peIeBaHTHEIC TSl MHAYCTPHH KaHa-
JIBI, 2 UMEHHO, COOCTBEHHEIH caiiT, E-mail pacchutku, 6iorn, 6a3a mapTHEPOB, CEPBUCHI BOIIPOCOB M OTBETOB, ()OPYMBL,
COIMAaTbHEIC ceTH, o(IaiiH MeTua.

KitroueBpIME PUHIUTIAMEI MaPKETHHTOBOW KOHTCHT CTPATETHH SIBITIOTCS [2]: POKyC HAa OPraHMYECKOM TTOUCKOBOM
Tpaduke; POKyc Ha TeMaX ¢ BEICOKHM MTOTEHITHAIIOM TS OM3HECa; YIOp Ha KaUeCTBO, YHUKATBHOCTh U aBTOPUTETHOCTh
KOHTEHTA; MPOJIBMYKCHUE KOHTEHTA JTOJHKHO OBITH 00sI3aTEIBHBIM JTAIOM IIPH Pean3aiii KOHTEHT CTPATCTHH.

JIJ1st 3TOTO TOJKHEI OBITh PEaIN30BAHbI CIICTYFOIIHE IITATH:

e  [lepBUYHBII METaTBHO MPOMKMCAHHBIN IJIaH ¢ TEMaMH, 3arOJIOBKAMH CTaTeH, BUICO, MPe3eHTAIUHN T.II. (MOXKET
PEAAKTUPOBATHCS B JATbHEHIIIEM ).

e  JleTadbHO MpONKCAHHAS TEXHOJOTHS CO3JIaHMsI KOHTEHTA (MAeadbHO JUI KaKJ0ro TUIa U (GopMaTa CBOS TeX-
HOJIOTHS, KTO UCIIOJTHUTEb, CPOKH).

e  JleTadbHO MPOIUCAHHAS TEXHOJIOTHS IICPBUYHOTO TTOCEBA KOHTEHTA.

e  HacTtpoeHHas aHAIUTHKA ITO YKA3aHHBIM BBIIIIC MCTPHKAM.

3akuwuenne. B cTathe HW3I0KEHBI OCHOBHEIC MPOOJICMHBIE MOMEHTBI M OCOOCHHOCTH, KOTOPBIE HEOOXOIMMO
y4ecTh MpHU pa3pabOTKe KOHTCHT-cTpaTerud. [IpaBuiibHAs TOCTAHOBKA IieieH, orleHKa 3()(OEeKTHBHOCTH, BHIOOP KOMU-
paiitepa, ompejelicHHE THUIIOB KOHTEHTAa M MOCJICIYIONIHE MIard 10 UHTEPHET MPOJBIKCHUIO SBISIFOTCS KITFOUCBBIMHU
JTalaMH B MOCTPOCHHUH CTPATETUH KOHTCHT-MapKeTHHTa it B2B phIHKOB.
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VJIK 339
OCOBEHHOCTH ITPOJIBUKEHUS TOBAPOB HA BBICOKOTEXHOJIOTMYHBIX B2B PHIHKAX

M.HU. Heanoeckuit, cmyoenm zpynnol 878741 HOD BI'VUP,
HAYYHbII PYKOBOOUMENb — KAHO. 9KOH. HaYK, doyenm H.I. 3abpoockan

Pestome — B cmamwe ompasiCeHvbl XapaKkmepHbsvle 4epmvl MapKemunasa BbICOKOMEXHOJIOSUYHOT npodym;uu HA meanc-
oynapoonom b2b peinke. Taxue ghaxmopul kaxk 3HaUUMOCMb MOBAPA, €20 MEXHUUECKASL CLONCHOCTb, 8bICOKAS 3A6UCU-
MOCMb OmM NOCMABUWUKO8 3HAYUMETbHO 6/IUAIOM HA cmpamecuro U Memoobl npO@Gu()fC@HMﬂ.

Resume - The article reflects the characteristic features of high-tech products marketing in the international b2b
market. Factors such as the importance of the product, its technical complexity, high dependence on suppliers signifi-
cantly affect the strategy and methods of promotion.

Beenenue. IIpoaBiKeHHEe TOBApPOB HA TEXHOJOTMYHBIX 02D phIHKax XapaKTepH3yeTCsl UIMTENBHBIM MEPHOIOM
MIPUHSATHUS PEIICHUH U CIOXHOCTBIO HAXOXKIEHUS JIHIA, IpUHIMaomero pemenne. OCHOBHAS LIeIb MPOIBHKECHUS Ha
B2B pbiHKe - TOAPOOHO PaCKPHITH OCOOEHHOCTH TOBAapa WM YCIYTH, MOKAa3aTh 3KCIEPTHOCTh KOMITAHHY B 3aHUMaeMOM
Hute. /i 3Toro He0OX0AMMO TOKa3aTh MOTEHIMATBHOMY OM3HEC-KJIMEHTY OCOOCHHOCTH PadOThI, PEHMYIIECTBA U
penyTtauuio Bamelt KoMITaHUH Ha phIHKE, YCIEIIHbIE IPUMEPHI PEIICHNUS CXOKUX 3a71a4.

OcHOBHAast YacTh. B 11eJ10M KITFOUEBBIE STallbl IPOABHKEHUS Ha D20 pIHKE HE OTIMYAOTCS OT MPUCYLIUX APYTHM
PBIHKaM ¥ BKJIIOYAIOT:

. AHanm3 peIHKA U KOHKYPEHTOB.

Ha stom sTame nposoautcs cOop u aHam3 HHPOPMAITUH O PRIHKE, TCHACHIIUAX, IPOAYKTaX, METOIaX IIPOABHKCHHUS
KOHKYpPEHTOB. DTO IIOMOTaeT He TOJIBKO OMpPEAENHTh KaKue 3aTpaThl HEOOXOAMMO OyAeT CIeNaTh MPH MPOABIDKEHHH,
KaKyo MPUOBLIH MOMY4UTh, HO U TOJIYYUTh HHGOPMAIIHIO O TPEOOBAHUAX M OKUAAHHUAX KIIUEHTOB OT MPOAYKTA U Cep-
BHca. B pemennn Takux 3aqad MOXKHO [IPUMEHSTH, HAIIPUMeEp, CepBUC Serpstat.

. Pa3paboTka KOHIENIINY YHHKAIEHOTO TOPTOBOTO IPEITI0KEHHUS.

Ha stom sTame mpeamonaraeTcs mpoBeIeHHe cerMeHTalun peiHka B2B u onpenenenne vunm ans Bameir komma-
HUH, HA KOTOPOW CTOMT (JOKYCHPOBATH MOCIEAYIOUIYIO TPOrpaMMy MpPOJBIIKeHUs. Ha JaHHOM 3Tame Takke Cieayer
OTIPEACTUTD [IEHOBYIO MOJMUTUKY. UTOOBI KOPPEKTHO COOTHECTH Ce0ECTOMMOCTE TTPOAYKIIHH, 3aTPATHl Ha IIPEIOCTaBIe-
HUE YCIYTH, BRIOPATh aIeKBaTHYIO ISl PBIHKA [IEHY MOYKHO MCIIOIh30BaTh CHENHANBHEIE CEPBUCHI WA IPOBECTH CBOE
WCCIIeIOBAaHHE B CIIydae OYeHb YHUKATBHOTO MIPOAYKTA.

. Pa3paboTka cTpaTrernu mpoaBIKEHUS 1 KOMMYHHKAIINK HA PHIHKE.

DTOT 3Tal MOIpa3yMeBaeT CO3/IaHMe TIJIaHa TI0 Pea3alii KOMIUICKCA IMYHBIX U Oe3TMYHBIX KOMMYHUKAIIUI B OT-
HOIIIEHUH KOMITAHUHU-TTOKYTIATENs, KOTOPBIH MPUBEAET K BBHITIOTHEHUIO CTPATETHUSCKIX 3a4a4.

PaccmoTtpuM moapoOHEe 0COOCHHOCTH TTOCTIEIHETO dTana il MexayHapoagaoro B2B pemka. OmHOM 13 OCHOBHBIX
0COOCHHOCTEH pEeKIaMbl CBEPXTEXHOJIOTHYHBIX MPOAYKTOB CUMTACTCS OTPAHMYCHHBIA pa3Mep IeNeBoi aymuTopud. B
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CBOIO OYepeb 3TO 00YCIaBIUBAET BBIOOD ONpeIeTIeHHBIX MApPKETHHTIOBBIX cpeAcTB. HecMOTpst Ha mo-nipesxxHeMy 00JIb-
LIyIo MoJb3y OT oduiaiiH METOOB MPOIBIKEHHS Ha phiHKe B2B (BbicTaBku, KOH(epeHuHy, road-moy), B mocieaHee
BpeMsl HaMEeYaeTCsl 3HAUNTEIIBHBIN POCT UCTIONIb30BAHMSI OHJIAHH METOJIOB.

Tak, OCHOBHBIMH KaHaJlaMHd HHTEPHET - TPOABMIKEHHS Ha b2b phIHKE SIBISFOTCS:

. CaliT KOMITaHUH.

. KonTexctHas pexnama.

. Menuitnas pexnama

. Konrenr-mapkeTHHr.

. Email-mapketusr.

. Coumansnsle cetu 1yt B2B-peinkos (Hanpumep, LinkedIn, Xing).

. [lepconanbubrit OpeHMHT (IPOQEeCcCHOHATBHEIC OJIOTH COTPYIHHKOB).

. [onckoBeIit MapKeTHHT (TIPOABMKEHHE MO KITIOYEBBIM 3aIIpOCaM B IIOUCKOBBIX CUCTEMAX).

Bo-nepBrix, cuiibHas B2B nn¢poBas MapkeTHHTOBast CTpaTerysi HAYMHACTCS C OTpeIeNIeH sl Ballel 11eJIeBOH ay Iu-
TOPHH WJIM JINYHOCTH ToKymatens [1]. Ota gemorpaduueckas u ncuxorpadudeckas nHPopManust OyIeT OrnpeaessTh
MIPAKTHYECKH BCE OCTANIbHBIE MAPKETHHIOBBIC JIEWCTBHS, TAPaHTHPYS, YTO Balll KOHTEHT M IU(POBOH MaTtepuas OyayT
BOCITPUHSTHI TPAaBUIIBHBIMY TJ1a3aMU U yamu. Kak crieactre, HUKaKue pecypcsl He OyIyT MOTpadeHbl BIYCTYIO.

Bo-BTopbIX, M(PPOBON MapKETHHI He MOXET (DYHKIIMOHHMPOBaTh Oe3 MHPOPMATUBHOIO, NMPHUBJIEKATEIHLHOTO BEO-
caiita. bonee 80% mokymaTenell mocemaoT BeO-caiT 10 COBEpUIEHHUS MOKYIKU. boiiee TOro, MOCKOIBKY B THITHYHOM
nuKiie nmpoaax B2B wacTto y4acTBYIOT HECKOJIBKO JIHII, BIMSIOININX HA PEIICHHE, BeO-CalThl - 3TO MPOCTON U MPOCTON
croco0 ISl LEeJIeBOM ayTUTOPHH AeNINThCsl MH(pOpMaIreil o BaleM npoaykre mwin yciyre. COOTBETCTBEHHO, HEOOX O-
JIMMO IIPOBECTH ayJUT TEKYIIEro caiiTa Ha IpeIMET ero COOTBETCTBHS OXKHIAHUSM 1I€JIEBOI ayIMTOPHH.

[Mockonbky knueHTH B2B oprieHTHPOBaHBI HA SKCIEPTU3Y, ABHIKUMBI KEJTaHHEM OJTYYUTh aKTyaJIbHYI0 HH(popMa-
[[UI0, TO OJHUM U3 JIy4YIINX MapKETHHTOBBIX MHCTPYMEHTOB ISl YAOBJIETBOPEHHUS! DTUX MPUOPHUTETOB SIBISETCS KOH-
TEHT-MapKeTUHT. B TO BpeMsi Kak TpaqulMoHHas ctpaterust PR-MapkeTuHra npeppiBaeT MOBCEAHEBHYIO )KHU3HB TOTpe-
OuTeNst ¢ TIOMOIIBIO PEKIaMHBIX MaTepHajoB, CTpaTerusi KOHTEHT-MapKeTHHTa J00aBIseT HeHHYI0 MH(OPMAaIHIo U
UH(POPMHUPYET NOTPeOUTENS - 3TO UMEHHO TO, 4TO UIIYT KineHThl B2B. KpoMme Toro, KOHTEeHT-MapKeTHHT MOACPKH-
BaeT ycuiusi SEO, KOTOpbIE BKIIIOUAIOT B ce0s MPEABUICHHE TOTO, YTO UILET Ballla ayAuTOPHUs, OKa3bIBaeT IOMOIIb UM
B OOHapy>XEHMH BaIlleTo CaiiTa M KOHTEHTa, TEM CaMbIM MOBBIIIAET UX KOHBEPTALHIO B KinueHToB. I1o cratucruxe, 80%
JIUIL, TPUHUMAIOIIHX JIEJOBBIE PEIIeHUs, PEANOYUTAIOT NOIydaTh HHPOPMAIIMIO U3 CTaThU, a HE U3 PEeKIaMbl. 3Has
9T0, BBI JOKHBI BKIIaJbIBaTh B KOHTEHT-MapKETHHT COOTBETCTBYIOLIHE PECYPCHL.

MapkeTHHT B cOLMalbHBIX ceTsx B2B Oonblue BaxkeH He A KOHBEPTALMU HAHOONBIIET0 KOJIWYECTBO JIMIOB Ha
MOCNIEIHUX CTAIMAX IPOJAXK, a CKOpee UrpacT OrPOMHYIO POJb B CaMOM Hauajle 3HAaKOMCTBa MOKymaTess ¢ Bammm
npoaykToM. ColmanbHbIe CeTH — 3TO MOLIHBIM HHCTPYMEHT IS IIOBBILIEHHS Y3HaBaeMOCTH OpeH[a, IPUAAHUS Ballei
KOMIIAaHUH WHIMBUAYAILHOCTH B MIHTepHeTe M TyMaHM3alMy Ballero OM3Heca - BCe 9TO OYCHb MOIIHBIE (aKkToOpHl, KO-
Ila peyb UAET O MapKETHHIE U CBA3M C IOTEHIMAIBHBIMH KIneHTaMH. [10100HO TOYTOBOMY MapKeTHHTY, COLaIbHBIC
CEeTH TaKoKe ABJIAIOTCA BHICOKOI((EKTHBHBIM KaHAIOM IJIsi OOMEHa BalllMM KOHTEHTOM M IIOBBIIICHUS KA4eCTBa BaILIeTO
OpeH/a, u4To, KaK U3BECTHO, LICHAT KIMeHTh B2B.

Beime npuBeneHsl IpUMeEPs HHCTPYMEHTOB, KOTOPBIE MOXHO HMCIOJB30BaTh Ul JOCTH)KEHHUS MOCTABJICHHBIX IIe-
neid. Coco0bI MX JOCTHXKEHHS IS KaXKA0ro OM3Heca MHAMBHIYaJIbHBl — HEOOXOOMMO aHAIU3HPOBAaTh padboune mpo-
LIECChI, HCKaTh A (PEKTUBHBIC METO/IbI IOCTIKEHUS [2].

3akaouenue. J[is ycrnemHoro npoasmkeHns Ha peiHke B2B MakcuMambHBIM yriop CTOUT cenaTh Ha TaKHe METO-
Ib1 OHJIAMH MPOJBIIKEHHU KaK KOHTEHT-MAapKEeTHHT M MapKeTHHT B COLMAJBHBIX ceTsax. HauaB ¢ ompeneneHns Bamen
LIeJICBOM ayAUTOPHUH W JIMYHOCTH MOKYIaTeNlss HeoOX0IuMOo BHavyane chOKyCHpOBATHCS Ha HECKOJBKUX KaHaJlaX Mpo-
nBrokeHus. [locne moxydeHus HOIOKUTETIBHBIX PE3YJIbTaATOB MOXHO NOAKIIOYATh OCTAJIbHBIE KaHAIbL DTO 00yCIIOoBIIe-
HO TeM, YTO MapKETHHT JIOPOTOCTOSIICH U CIOKHON BBHICOKOTEXHOJIOTHYHOIN MPOIYKUMH TPeOyeT CKPYIYJIe3HOTO HC-
CIICZIOBAHMS, a TAKXKe Pa3padOTKU U 0OOCHOBAaHHS KOHKPETHBIX METOIUK, HOAXOIAIINX JaHHOMY CETMEHTY MHPOBOTO
PBIHKA. DTO MO3BOJUT M30EXKATh MYCTON TpaThl OromKeTa. Heo0X0aumMo BhICTpanBaTh TaKyF0 KOMMYHHUKaMOHHYIO 10-
TATUKY 11 Barmei chepsl OusHeca, koTopas obnanaeT HaMEHBIISH CTENEHBIO PUCKA, IMO3BOJMT MHHHUMH3HPOBATH
3aTpaThl, HO KOTOpast CMOTJIa ObI JOHECTH BCE MPEUMYIIECTBA BEICOKOTEXHOJIOTUYHOM IIPOLYKIIMH JUIS TOTPEOUTENS.
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