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Pesztome — Cmamos noceAwena U3yYeruio CyuyHocmu nOHAmMuUs Product placement u eco peaiuzayuu 6 MapKemuH-
2080M ceKmope. Pacczwampueaiomm 0cobenHoCmU ACNEKmMos NPpUMEHEHU onst I’lpO()@uDK‘eHZ/l}Z I’lpO()yKl’}’lO@, cmamucmu-
ueckas cocmasyiArouas 3d)¢ekmu6Hocmu u macumabos 6‘H€()p€Hu}l HAa pasiudHblX MUPOBbIX DBIHKAX, d mAaKoice Onu-
orcaviuiue nepcneKkmuebl pazeumusl.

Summary — The article is devoted to the study of the essence of the concept of Product placement and its implemen-
tation in the marketing sector. The features of application aspects for product promotion, the statistical component of
the effectiveness and scale of implementation in various world markets, as well as immediate development prospects are
considered.

Brenenue. B coBpeMeHHOM MHpe pekiama SBISIeTCSl OTHUM M3 HanOosee 3((eKTUBHBIX CITOCOOOB MPOJBIKEHUS
toBapa. OnHaKo, B HacTosIee BpeMs TPaJMIMOHHAs peKiamMa He BOCIPHHUMAaeTcs norpedutensmMu. Ha cmeny ei
MIPUIILTA HOBBIE TEXHOJIOTMH MapKeTHHTa Takue, kak Product placement, umerommii cBoeil 11ebi0 MOTHBUPOBATH ITPH-
oOpereHune ToBapa 3a CUET y3HaBaeMOCTH OpeH/ia U, COOTBETCTBEHHO, ITOBBIIICHUSI K HEMY HHTEpeca.

OcnoBHas yactb. Product placement B nepeBose 03HayaeT pa3MenieHHE MPOIYKIMHA — PEKJIaMHBIA MPUEM, KOTO-
PBIi IIpescTaBiIsIeT cOOOH peKiiamy M MPOABMIKEHHE TOBApOB U OPEHO0B, C UCIIOIB30BaHHEM 3(P(EKTUBHBIX PECYpPCOB U
BO3MOKHOCTEH MeiMa-MHIyCTpUU U aBTOpUTETHRIX CMU.

OTaMYNTENFHON 0COOCHHOCTBIO TAKOTO METO/IA SIBJISIETCS] €70 CKPBITHOCTh — MPOJIBUTAEMBbIN TIPOYKT IPHUBIIEKAET K
cebe BHUMaHHUE MOTEHIIUABHBIX KIMEHTOB B HEOXKUJAHHBIX MecTax. [Ipr 3TOM OCHOBHAs HJIesl 3aKIIF0YAaeTCs B TOM, YTO
Product placement siBnsieTcst HeHaBSI3UMBBIM, MaJ03aMETHBIM, OTCYTCTBYIOT SIBHBIE M YETKUE MPU3BIBbI K COBEPIICHHIO
NOKYTIKU WK IPYTOMY NEHCTBUIO CO CTOPOHBI TIOTPEOUTENS, TIPUBIICUCHUS] BHUMAHHUSI B CTOPOHY OCHOBHOTO CIIEHApUs,
npH 3ToM 3¢ GEeKTUBHOE MPUBJICYEHUE OIIPEICTICHHON YacTH BHUMAHHS ayAMTOPUH K IPOIYKTY.

[IpuMeHeHne TaKUX COBPEMEHHBIX TexHONOTHH, kKak Product placement siBnsiercst 6osnee 3hdhekTHBHBIM, YeM Apy-
rux, 0oJjiee TPaIUIMOHHBIX MPHEMOB. DTO OOBSICHSIETCS TEM, YTO B MOBCETHEBHOW JKU3HM JIIOOOTO YElIOBEKa B COBpE-
MEHHOH PeabHOCTH IPHCYTCTBYET MIEPEHACHIIICHHOCTh PEKIaMBbl BCEX €€ TUIIOB. JTO MPHUBEJIO K TOMY, YTO IOTpedu-
TEJIM MePecTai pearupoBaTh Kak Mpexze, He 00palaloT BHUMaHNUE U OTPayKAaroT ce0st OT Toi MH(pOpMaIy, KOTopas
UM HE UHTEpECHA.

Product placement, oTimiuasce OT CTaHAAPTHBIX METOOB, O3BOIISIET )K€ B CJIOMKUBILCHCS CHTYallUH HA PHIHKE pe-
KJIaMBbl [IPUBJICYb BHUMaHHE MOTpeOHTeNed K BHIOPAHHOMY IPOMYKTY, IIPUYEM Jesast 3TO IOBOJBHO 3((EKTHBHBIM
oOpa3oM. VHHOBAaIIMOHHOCTH TaKOH CTpaTerHMd MapKeTHUHIA 3aKIloYaeTcs B co3HaTesnbHOCTH. Ilpexne Bcero, cTout
paccMOTpEeTh KOHKPETHBIE BUbI «HEHABSI3UMBON IEMOHCTPALIMNY MIPEJIaracMbIX TOBapoB (Tadnuna 1).

Ta6mna 1 — Bumgsr Product placement

Bun XapakTepucTHKa

BusyanbHoe npeacrasieHue BriOpaHHOe H3[e/IMe OKa3bIBACTCA B OOBEKTHBE KaMephl Ha OIMpECCHHBIN
nepuoa BpEMEHNU U B LICJIOM CBOUM IPHUCYTCTBUEM HE OKa3bIBACT BJIMAHHUE Ha
Pa3BUTHE CIOXKETA. B takom cl1y4dae OOBEKT SIBISIETCS DIIEMEHTOM CIICHHUYCCKO-
IO OKPYKEHUS WIH JEKOpaLUil.

IIpsimoe KcTob30BaHNE IIpoasuraemast MPOAYKIHS 3aMEHSET COOOM PEKBH3HT.

MeTto acconmanui Hasanue OpeHa He oriamaeTcs, He IPOU3BOAUTCS IEMOHCTPAITUS TOBAPHOTO
3HaKa, HO TIPH ATOM CIOKET JaeT C JIETKOCTHIO MOHSTh, KAKOW NMEHHO MPOIAYKT
WMeeTCs B BUAY.

Bepb6ansHO-BU3YyaNbHBINA TPUEM Pexmamupyemblii 00bEKT BHJICH B KaJpe, Tepoil WIH MEPCOHAXK 03BYUHBAET €TI0
HanMEHOBAaHHE, a CICHAPHUIA MPH 3TOM CO3JaH TaK, YTOOBI MMOKa3aTh IOJOKU-
TEJHHO OTHOIIICHNE K BRIOPAHHOMY MPOIYKTY.

HcTtounuk: cobcTBeHHas pa3paboTka

Pa3paboTunkoB Memma-mipoayKTa, B KOTOpoM OyzaeT pa3memarbes Product placement, MOXXHO OTHECTH K TIpOTIaraH-
JIMCTaM, TOJIBKO ITPU COOJIIOICHUH ONPECITICHHBIX YCIIOBHIA:

1. Hanwame KOHKPETHOTO COTJIAIICHHSI PEKIIAMOJATEIIS ¢ Pa3pad0TIMKaMH O TOM, YTO OOBEKT PeKIIaMbl B OyAyIeM
CTaHEeT YacThIo pa3pabdaTeiBAEMOro Meaua-mpoayKTa.

2. Kommepueckoe oaTBep K IcHIE TPUMEHEHUS B PeKIIaMHBIX 1eisix. Product placement sBnsieTcs Hanboee BBICO-
KOOIIAYMBaeMBbIM BHJOM PEKJIAMBL, TaK KaK €€ MCIIOJIb30BaHHe HANPSMYIO OKa3bIBaeT BIMsHUE Ha croxeT. Co3yaBae-
MBIl KOHTEHT YaCTUYHO BHJIOM3MEHSETCS U alalTHPYeTcs ¢ LelbIo BIHCaTh BHEAPSAEMBIA MIPOLYKT B OOLIYIO KOHIIEII-
LU0 CLICHAPHSL.
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3. CymecTBoBaHME aHATOTUYHON poayKiuy. Eciny Ha MecTe BHEAPSAEMOro NPOoAyKTa eCTh BO3MOXKHOCTD C JIETKO-
CTBIO «PacIOJIOKUTH» aHAJIOTHYHBINA 0e3 Kakoro-ibo Bpeaa Ul CIOKeTa M 33 yMaHHOH CMBICIIOBOH HATPY3KH.

4. Ecniu BBIOpaHHBIN TPOAYKT OyNET SIBIATHCS COCTABISIIONINM AJIEMEHTOM KaJIpa WM CIIEHBI-TIOCTAaHOBKH ISl yBe-
JINYEHUS €T0 IMPOJaXK.

Be3 nokazarenbcTB HEOECKOPHICTHOTO MCIIONB30BAHMS CO3/aTeNIeM KaKOH-JIMOO0 MPOIYKIUH, IPH OTCYTCTBUH TO[-
TBEPIK/ICHNSI MHTEPECa OINPEJEJIEHHOTO peKJIaMOAaTeNsl TaHHBIM IIPOU3BEICHUEM WJIM OTCYTCTBUH (PUHAHCOBOW CO-
CTaBJISIIOILEH, HEJB3sI TOBOPUTH O TOM, 4TO puMeHeHne Product placement nmeer BIusiHUE Ha HIIEIO aBTOPA.

Ocobennoctu Product placement criocoOCTBYIOT TOMyJISIPU3aIMN €0 TPHMEHEHUS] B MUPOBOM coolmecTtse. JlaH-
Hbele opraHm3auuu PQ Media, crnenuanu3upylomeicss Ha UCCIEIOBAaHUAX, COOOIIAIOT: €XEroAHBI pocT 000pOTOB
Product placement Bo Bcem Mupe coctasiseT okono 16% (o 21 mupa. non. B 2019 roxy). be3oroBopouHsIM JnaepoM
0 JJOXO/IaM MCIIONB30BaHus 3Toro uHcrtpymenta siisiercst CILIA (mpumepHo 60% Bcex TOXOAOB, MPUXOISIIUXCS Ha
9TOT BUJI IIPOJIBHIKEHUS).

B CIHIA cpemHsas cToUMOCTb pa3MeLIeHUs IPOAYKTa 11 ynoMuHaHus B TB-moy HaunHaeTcs ot 50 ThIC. J0/U1apoB
CIIA, Torna xax B YKpanHe Takol preM OyaeT cTouTh oT 13 Teicsiy poyutapos. CieayeT oTMeTuTb, uto crpansl CHIT
HAaXOJMTCS JIMIIb HA HadaJbHOM 3Tane BHeapenus Product placement. Mcnons3oBanue Product placement B cTpanax
3anaaHoi EBporel u B ctpanax CHI™ orimuaercst He TObKO B Iudpax, HO 1 0COOCHHOCTSIX MpUMeHeHHs. B eBponeii-
ckux ctpa"ax u CIIA — 3To peanabHO CKpbITas pexyiama, KoTopast 1eHCcTByeT HeHaBs34MBO, IPU 3TOM HE 3a0CTpPsis BHU-
MaHue 3pHUTelisl Ha MpeJcTaBlieHHOM OpeHje. Ha Teppuropum ke moCTCOBETCKUX CTpaH JOCTATOYHO YacTO JEMOHCTPH-
pyeTcs TpaaAulOHHAas peKnama.

3akawuenne. Product placement siBnsietcss MHHOBAI[MOHHBIM HAIpPaBICHHEM MapKETHHTOBOW JESITENBHOCTH Kak
BKyI€ C OCOOCHHOCTSIMH €ro NPUMEHEHHs, TaK M CTaTHCTHUYECKHMH IOKa3aTeIsIMU €ro BO3JICHCTBHS Ha pa3jMvHbIC
MHUpPOBbIE phIHKU. [IpoBeeHHBIN aHANN3 MO3BOJIET CAeTIaTh BBIBOJA O TOM, UTO JaHHBIM MHCTPYMEHT SIBIIsETCS KpaiiHe
(G (PEKTUBHBIM U PAa3BUTHE €0 MPUMEHEHHS Ha OTEYECTBEHHOM PBIHKE HAXOJIUTCS TOJBKO Ha HAYallbHOM dTarle CTa-
HOBJICHUS, TEM CaMbIM OTKPBIBas BO3MOXKHOCTH JIJIsl 3aMETHOTO CKayKa B OimkaiiieM OyayieM.
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MPUMEHEHHE ATPECCHBHOI'O TAPTETHHT A B OCOBBIX PHIHOYHBIX YCJIOBUSAX

A.C. Kocmiok, cmydenm epynnet 10504117 @MMII BHTY,
HayuHslll pyKkosooumenv — cmapuiuii npenooasamens E.A. 'omosuyesa

Pestome — Haylma}l pa6oma noceiena U3y4eHuro CyHoCcmu NOHAMuUSA acpecCueHo20 mapeemunea u e2o peaiusa-
yuu 6 MapKemuHeco60M cexmope. Pacwwampuemomc;z ocobennocmu NpUMeHeHusl onst npodguofceuwl npodykmog u
yciye 6 0co0bIX yciosusx, onucsleaemcs ausinue 2100anbHbIX COOBLIMUL HA Mupoeoﬁ POUIHOK, a maxaice anaiusupyromcs
KOHKpemHble npumepbl UCHOJIb306AHUA UHCMPYMEHMA HA 3apy6€[)fC’HOM u omedyecmeeHHoOM PblHKAX.

Summary — The article is devoted to the study of the essence of the concept of aggressive targeting and its imple-
mentation in the marketing sector. The features of the application for promoting products and services in special condi-
tions are examined, the influence of global events on the world market is described, and specific examples of using the
tool in foreign and domestic markets are analyzed.

Beenenue. Cpeayt MHOXKECTBa HHCTPYMEHTOB MapKETHHTA, CIIMCOK KOTOPBIX IMOCTOSIHHO pacIIMpseTcs U npeodpa-
3yeTcs, B&)KHOE MECTO 3aHUMAeT TapreTHHT. TapreTHHTr mpencTaBisieT co00H KOMIUIEKC METOIOB, O3BOJISIOIINMA cer-
MEHTHPOBATh LEJIEBYIO ayJUTOPHIO MO POy MOKazaTeleld Ui JalbHEeWIero ToueqyHoro u 3¢(GeKTHBHOro BO3IeH-
ctBus [1]. I'paMOTHOE WCIONB30BAHHWE ATOTO MPHEMA TACT BO3MOXKHOCTH NMPAKTUYECKH Oe30MMOO0YHO BBIACIATH
MOJXOJIALIYI0 IPYIITY HACeNeHUs M IpeBpallaTh e¢ B pealbHbIX KINSHTOB.

OcHoBHas yacTh. TapreTHHT pa3HOOOpa3eH B CBOMX NPOSBICHUSX, M OJHHM H3 TAKOBBIX SBIISIETCS €T0 «arpeccuB-
Has»» Bapuanust. OHa XapaKTepU3yeTcs «IKCIEPUMEHTaMI» B ()OPMHUPOBAHUH MH(POPMAITMOHHOTO COOOIIEHHS 1 BHIOO-
pe MecCT ero pa3MeleHus], a TAk)Ke 3HAUYHTEIBHBIM YBEIIMUCHHEM PEKIIaMHOro OropkeTa. HecMOTpst Ha onpeneneHHBIH
PHCK, «arpeCCHUBHBIN TAPreTHHI» MOXET yJapuTh TOYHO B IIEJb U JaTh OTPOMHbIC IPEHUMYIIECTBA IIEPe] APYTUMH UT-
pokamu Ha pbIHKe. [Ipu 3TOM, OH Halle BCEro OCHOBBIBASTCS Ha CAMBIX aKTyaJbHBIX BESHHUSAX B OOLIECTBE, HA TOM YTO
BBI3BIBACT PE3KYIO M MOJIHHEHOCHYIO PEaKIUIO MOTPEOHUTENS; YaCTO OCHOBBIBASCH Ha OHOJIOTMYSCKUX MHCTHHKTAX Ye-
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