3akaoueHue. HOZ[BOI[H HUTOT, MOKHO CACJIaTb BbBIBOJ, YTO MApPKCTHUHT BIICUATIICHUI OKA3bIBACT CHUJIIBHOE OMOIHNO-
HaJIBbHOC BO3)JGI7[CTBI/IG Ha HOTpe6I/IT€J'IH. Bnaro,uapﬁ HCIIOJIb30BAaHUIO TAKOM peKJ'IaMHOﬁ KaMIIaHUU CO3HaETCs ornpeac-
JIEHHBIN UMUK U OCYIIECTBIIACTCA (1)OpMI/IpOBaHI/I€ HquHOﬁ CBS3U MCXKIY KIIMCHTOM U KOMIIaHHEH.
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YK 339.56
K MIPOBJIEME TPAHCTPAHUYHOM 3JIEKTPOHHOM TOPT'OBJIA MAJIOT'O BU3HECA

HU.H. Yenuk, acnupanm kagpeopwl mexncoynapoonozo ousmneca bI'IY,
Hayuuwlll pykosooumevb — kano. skon. nayk I.B. Typoan

Pesiome — Dnexmpornnas kommepyust s167155emcsi OOHOU U3 CamblX OUHAMUYHO PA36UBAIOWUXCS chep mopeoenu. Beu-
0y 0YEeBUOHBIX NPEUMYWECms YCMPAHSIOMCL HeKOMOopble Oapbepbl UHMEPHAYUOHAUZAYUU, YMO CROCOOCmEyem unme-
epayuu KOMRAaHUll 6 2100a1bHble yenouxku co30aHus 0006a6IeHHOU cmoumocmu, yeeauderuro obvema u oxeama cmpan
MPAHCSPAHULHOU TMOP2OBIU, IKOHOMUYECKOMY POCHY U KOHKYDEHMOCHOCOOHOCMU cYyObekmos manozo busneca. Oc-
HOBHOLL 3KCI’!0pWIHOﬁ I’l031/l141/l€1:i Aensemcs L;uqprGOIZ KOHmMeHm, mem He MeHee, pacment pO3HUYHAA MOop2coe6isl meK-
CMUNbHBIX U OpyeUux u30eiutl, 001a0aruwux onpeoeneHHol IKCKIO3USHOCmbio. DopMbl U HANPAGIEHUS MPAHCSPAHUY-
Hotl 3fleKmp0HH012 mop2eoejiu mMaioco Ousneca 3asucam om KOMn€m€HL{uL7 MeHeoNcMenma u pacnojiazaemvlx pecypcoe
KOMnaHuu.

Summary — E-commerce is one of the fastest growing areas of commerce. Due to obvious advantages, some barriers
to internationalization are being removed, which helps companies integrate into global value chains, increase the vol-
ume and reach of cross-border trade countries, and increase economic growth and competitiveness of small businesses.
The main export position is digital content, however, retail trade in textile and other products with a certain exclusivity
is growing. The forms and directions of cross-border e-commerce of small businesses depend on the competencies of
the management and available resources of the company.

Beenenue. B HacTosimee BpeMsl pa3BUTHE MEKIyHApOAHON TOPrOBIM CONPOBOXKAACTCS 3aMEJUICHHUEM MEKIyHa-
poxHOro oOMeHa M YCKOPEHHBIM IpolieccoM Hu(poBoil TpaHchopMmamu. Ecinu TpaaulMoOHHAs TOPTOBIA MEPEKUBACT
KPH3HKC B CBSI3M C YCTAHOBJICHUEM TOPTOBBIX 0aphepoOB M KOH(IMKTOB, TO HM(pOBU3alMs AenaeT TOProBio Oojee «UH-
KJIIO3UBHOI», CHH)KAET CTOMMOCTh MEXIYHAPOJHBIX CIEJIOK, mo3Boiyisier mManomy Ousnecy (MB) uepes Uurepher-
1aT(HOPMBI B3aUMOACHCTBOBATH € MTOTPEOUTENIAMHU U3 APYTHX CTPaH U BCTPAUBATHCA B INIOOAIBHBIE LIETIOUKH CO3JaHMS
no6asnenHoit croumoctu (I'TICZC), T.e. criocoOCTBYET MpOIecCy HHTEPHAIMOHATM3AIHH.

OcHOBHas YacTh. DKOHOMHYECKUH POCT CYyObEKTOB MaJIOr0 OM3HECA C BHICOKUM YPOBHEM HCIIOIL30BaHMU HHPOP-
MaIoHHO-KoMITbIoTepHbIX TexHonoruit (MKT) npessimaeT B 2 pa3za KoMIaHuu, KoTopsie He ncnonb3yroT UKT B cBoei
JeATENIbHOCTH, HE3aBUCUMO OT NPHUHAUIEKHOCTH K oTpaciu. Okono 60-80% mpennpusTiii, oCyIIecTBISIOMIX 3KCIOPT
IIOCPECTBOM OHJIAIH-TOPTOBIIH, YCIEUIHO MPOJIOIKAIOT JAEATeIbHOCTD I10CIIE IEPBOrO rofla IKCIOPTA MO CPABHEHUIO C
30-50% cyObexToB MB, HCIIONB3YIOIMME TpaJHLIHOHHBIE SKCIIOPTHBIE KaHanel. Mb ¢ oHJaiH-TOprosieil B cperHeM
skcrioptupyeT B 30-40 pa3HBIX CTpaH MO CpaBHEHHIO ¢ 3-4 cTpaHAMH-KOHTpareHTaMU TPaIUIMOHHBIX 3KCIIOPTEPOB,
410 03Ha4yaeT 10-KpaTHOE yBeNIuueHHe BOZMOXKHOCTEH 1Sl pa3BuTHsI OnusHeca [3].

OnHOI U3 COBPEMEHHBIX MPOOJIEM Ul H3YYSHHUS PHIHKA 3JIEKTPOHHOH KOMMEPLMH 3aKII0YaeTcs B OTCYTCTBHH CTa-
TUCTUYECKON 0a3bl C yHHUBEPCAIbHON METOIMKOM IOJCYETa: YaCTO HCIONB3YIOTCS yCPEHEHHbIE [T0KAa3aTeNH, KOTOPhIE
MOCTYNAIOT OT YacTHBIX aHajuTHyeckux kommnanuii (PayPal, UPS, Aliresearch, Ecommerce Foundation), Haipionans-
HBIX areHTCTB M MEXIYyHapOJHbIX OpraHu3anuid. boyiee Toro, BcTpedaroTes: 3HaUNTENIbHBIE HECOOTBETCTBHSA B JAaHHBIX,
CcOOpaHHBIX IO CTPaHAM.

Cornacao uccnemoBanusiMm FOHKTAJI, BHyTpeHHHH PBHIHOK JOMHHHPYET B DJIEKTPOHHOW KOMMEPIIUH, OJHAKO
TpaHCTpaHUYHAS 3JICKTPOHHASI TOPTOBIS CTPEMHUTENBHO pacteT — ¢ 15% B 2015 . 1o 21% B 2017 r., nocturays 29
tpiH goin. CIIA [4]. HecMoTpst Ha BBICOKHE TEMITBI pOCTa, SKCIIEPTHI COMHEBAIOTCS, YTO B Oymymem MHTepHET-
TOPTOBIISL BEITECHUT TPAJULIMOHHBIN MEXIyHapOJHBI 00MEH, ¥ IPOTHO3UPYIOT yaenbHbIH Bec B 20 — 25% oT ob1mero
obwvema mpomax [1].

Hambonee penpe3eHTaTHBHBI CyOBEKTHI Manioro omusHeca B cermenTe B2C («6m3Hec — motpebutemnioy). B 2017 r.
00BEM TPAHCTPAHUYHOW POZHWYHOW 3NIEKTPOHHOHN TOproBmu coctaBui 412 mupa momn. CIIA wm 11% ot mupoBoi
po3uauusl, B 2019 1. — 15%, a B 2021 r. oxxumaercs ysemmuerue a0 17,5 % [5]. Tem e menee, Mb nipencraBneH u B
IpyTuX popMax TpaHCTPAHUYHOH ANMEeKTpoHHOH Toproein (B2B «6usnec — 6musHecy», B2G «Ou3Hec — rocymapcTBy»
u B2B2C «busnec — Omu3HECcy — moTpeburenio»). B mocneqnem ciydae Mb ncmons3yer KaHan AUCTPUOYIIMHA KOMTIA-
HUU-UMITOpTEpa, KOTopas jaajee mepernpoaet Toap mo ¢gopme B2C. B menom, Manbiii Om3Hec BBIXOIUT Ha BHEIITHUI
PBIHOK C TOW MOJEJBIO, B KOTOPOH MMEET OMBIT pabOThl HA BHYTPEHHEM PBIHKE, OCOOCHHO 3TO KacaeTcsl IKCIOpPTa TO-
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BapoB HEMHHOBALIMOHHOTO Xapakrepa. [1o Mepe nprodpeTeHnss HeoOX0AMMBIX KoMneTeHnnii, Mb MOXeT OCBOHTH Apy-
ryio GOpMy TOPTOBIIH, IPEIOJIATAIONTYI0 HHbIE OM3HEC-TIPOIIECCHI.

TpaHcrpannyHas po3HUYHAS AJIEKTPOHHASI TOPTOBIIS MAJIOTO OM3HECa IIPOUCXOUT IO TPEM HalpaBIICHUSIM:

1) OnnaiiH TOProBIIs TOBapaMH U yCIyraMH, KOTOpPhIE 3aKa3bIBAIOTCS OHJIAHH Ha COOCTBEHHOM caifte cyOorexra Mb
(digitally ordered). JlaHHBII CITOCO0 CBSI3BIBACT KOMITAHHIO ONIPEJICIICHHBIMH 0053aTEIBCTBAMHU 110 COJICP)KAHUIO CaiTa 1
MIPOILIECCHHTY 3aKa30B;

2) Peanuzanms TOBapoOB M YCIYr OHJIalH depe3 KOMMaHHWHU-ocpenHukn — WHTepent-matdopmer (platform
enabled). CymecTByeT TepMHH, ONMCHIBAIOIIMI TaHHOE sABJIEeHHE, — «atdopmusammss» (Aliexpress, Ebay, Booking).
JlocTynHbIe U HEIOPOTHE OHJIAMH CEPBUCHI U IIOIMIAAKHU IIPEJIaraloT BO3MOXXHOCTh MTOMCKA MOKyMaTeel, MpoIaBIoB
IIPOMEXYTOUHBIX PECYPCOB, YCIYyTH ajJbTEPHATUBHBIX IUIATE)KEH, CKIQANPOBaHUs U JOTUCTUKH. [IpuMedaTensHo, 4TO
57% TpaHCTpaHUYHBIX NMOCTABOK TOBApOB B MHpPE NMPHXOJSTCS Ha TPU KpymnHeHmme 1udpoele miaTthopmsl (Tpymmna
kommanuii Alibaba — Taobao u Tmall, a Takxxe Amazon) [2];

3) K TpeTheMy HampaBlIEHHIO OTHOCSIT TOPTOBIIIO TOBApaMHU MITH YCIIyTaMH («KOHTEHTOM» ), TIOCTaBKa KOTOPBIX IPO-
WCXOJUT OHJIAHH ITOCPECTBOM 3arpy3KH Ha nU(poBble HOCUTENH (HanpuMep, Meana (aiiibl uiu nporpaMMHoe obec-
neyenue) (digitally delivered) [2]. Bombiiast 4acTh TOBapOB, MOKYAaeMbIX OHJIAWH B PO3HHUILY, UMECT HE MaTECPUATBHBIN,
a 1M poBoii xapakrep. ITO CBA3aHO C YIPOIIEHHBIM CIIOCOOOM JIOCTaBKU TOBapa — I10CJIE OILIATHI IPOMCXOANUT CKaYH-
BaHHMe KOHTEHTA Ha yCTPOMCTBO ITOTPEOHTEIS.

Hudposas Tpanchopmanys mosnusia Ha pa3ButHe HaykoeMkux MKT-yciyr, oka3piBaeMbIX MajbIM OH3HECOM:
aHaJMTHKa OONBIIMX JaHHBIX, KHOEpOE30MacHOCTh, apeH ia IPOHOB U neyats Ha 3D npuHTepax, paspadoTka OJIOKYEHH -
TEXHOJIOTUH M CMapT-KOHTPAKTOB, CO3/IaHHE HEHPOHHBIX CETEH M MCKYCCTBEHHOT'O MHTEIUIEKTa JUIl oucka B MiHTepHe-
Te, aBTOMATU3alIMsI 3JIEKTPOHHON TOPTOBIIM, OKa3aHKe yciyr VIHTepHeT-MapKeTHHTa 1 JIp.

Ecnun paccmatpuBath TOBapHYIO CTPYKTYPY TPaHCTPaHHUUHBIX OHJIAMH-TIPOJIAX, TO JIMAUPYIOT TEKCTHIIbLHBIC H3EIHUs
40% u ToBapsl 1ia goMa 27% [4]. Dmnupuueckue nqanHple IHTEpHET-TOpPrOoBIM Majioro OusHeca u3 ctpan EADC noka-
3aJl, YTO HAHOOJIBLINM CIPOCOM IMOJB3YIOTCS CIEAYIOIINE TOBaphl: 1) TEKCTUIIbHBIC U KOXKaHbIE M3/IENUs, YHUKAIbHbIE
aKceccyapbl MECTHBIX JIM3allHEPOB, TOBApbl PYyYHOH paboThl; 2) nuTepaTypa Ha PYCCKOM SI3BIKE, UTPBI, CyBEHHPBHI,
IpeMETHI HCKYCCTBA, & TaKKe MPOJIYKTBI MUTAHUs (COJNIEHbs, UKPA), IPUBBIYHBIE VIS PYCCKOS3BIYHBIX SMUTPAHTOB; 3)
9KO-KOCMETHKA M OMO-TIPOLYKTHI (HalpruMep, NOMYJISPHBI HAa KUTAiCKOM PBIHKE); 4) A€TCKHE IKO-UTPYILIKH U3 JiepeBa 1
JpyTHe 3Ko-ToBapsl [1].

3akuouenne. Masblii Ou3HEC SIBISIETCS] aKTUBHBIM YYaCTHMKOM TPAHCTPAHMYHOM 3JI€KTPOHHOW TOPTOBIIH, HCIONb-
3yeT ee pa3iuyuHble (OPMBI H OHJIAHH-CIIOCOOB! B3aMMOAEHCTBUSA ¢ BHEIIHUMH phIHKaMH. OCHOBHBIC HallpaBJIeHUs pas-
BUTHS JIEKTPOHHOI TOPTOBIIM CBA3aHbI C 00yUEHNEM NpeANpUHUMATENEH, TOMCKOM (PacIIUpeHNneM JIHHEHKH) TOBapoB
U YCIIyT, HEOOXOJMMBIX B CETMEHTAaX LEMOYeK CO3aHMUs 100aBICHHOH CTOMMOCTH, a TAKXKE MOJIB3YIOIIMXCS CIIPOCOM Y
HWHOCTPaHHBIX KOHEYHBIX TOTPEeOUTENEH.
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VK 338.2
SKOHOMHYECKAS ITOJTUTHKA TOCYIAPCTBA U EE BJIMSIHUE HA DdKOHOMUYECKHUE
MPOLIECCHI

ILJI. Yepeueue, cmyoenm epynnot 10504219 ®MMII FHTY,
Hayuuslll pykosooumens — cmapuiuti npenooasamens T.A. Ipoy

Pesiome — 6 pabome uzyuaemcs iusHue IKOHOMUHECKOU NOAUMUKY 20CYOaApPCMBA HA IKOHOMUYECKUE NPoYecchyl,
ONUCAHA B3AUMOCES3b C GHEWHEU U GHYMPEHHEe NOAUMUKOU 20Cy0apCcmea, npueedeHsvl HanpagieHus KOHOMUYECKOU
ROAUMUKY, CHOPMYUPOBAHBL POIb U PYHKYUU 20CYOapCMEa npu NPoeedeHUl IKOHOMUUECKOU NOAUMUKYL.
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