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YK 339.138
YIIPABJIEHUE MAPKETPIHFS)BOFI JAEATEJIBHOCTBIO
U IIPOJAKAMMU B JETKOU MPOMBINLJIEHHOCTH

E.B. Camocwk, E.A. Kanezosa, cmyoenmku epynnot 10508119 OMMII FHTY,
HAy4Hblll pyKO8oOumeib — KaHo. 9KoH. Hayk, ooyenm O.H. Monmuxk

Pesztome — omoenvt npodasic u mapkemunea 6 opeanuzayuu Hepaspbl8HO
ceazanvl. B mo 6PEMA KAK MAPKemuHeco6dA gbyHKL;u}l 6 opeaHuzayuu Hanpaejiend
HA YycmaHoesJjleHue mp€60661Hu7j PealbHblX U NOMEHYUATIbHbIX KIIUEeHmoe U npo-
osudicerue NPOOYKmMo8 Ul Ycirye KOMIAHUU, OmOel NPOOadc aKmusHo npooaem
NPOOYKYUO KOMRauuu Kiuenmam. QyHoamMeHmanvbHoe paziudue mexrcoy dmumu
08YMsL omoenamu COCmMoun 8 mom, Ymo YCuius omoeia MapKkemunaa 0oxoosm-
Ci Op2caHU3IAyUOHRHbIM pacxoc)am, moaoa KaKk omoei npoc)aofc npuHocum Komna-
HUU NpuobbLIb.

Resume — the sales and marketing departments of organization are inextri-
cably linked. While the marketing function in organization is aimed at identify-
ing the requirements of real and potential customers and promoting the compa-
ny's products or services, the sales department actively sells the company's
products to customers. The fundamental difference between two departments is
that the marketing effort comes at cost to the organization, while the sales force
is profitable for the company.

BBenenune. HaBbik 3h()EKTUBHOTO JOCTIKEHHUS II€NIeH MPOJIaX MOCPe.i-
CTBOM TIIATEJIBLHOIO IUIAHUPOBAHHMS M COCTaBJCHHS OIOKETa OTHOCHUTCS K
(GYHKIIUU yOpaBlIEHUIO MPOJaKaMHU, YTO B CBOKO OuUepellb SIBJISETCS YaCThIO
MapKETHHTOBOTO KOMIUIEKCAa OpTraHU3alliK. Y paBiIeHUE MPOIaKaMu TTIOMOTaeT
U3BJIEKATh MAKCUMAJIbHYIO BBITOAY U3 JCSATEIBHOCTH COTPYIHUKOB M HamboJiee
s PeKTUBHBIM 00pa30M JOCTUTATH LIEJIEH OpraHu3aIiu.

OcHoBHasI YacTh. YTIpaBJieHHE MAapPKETUHTOBOU JCATEIHLHOCTHIO BKIIFOUAET
B ce0s BBIOOD IIEJIEBBIX PHIHKOB, NMPUBJICUEHNE U YAEP)KAaHUE KJIMEHTOB 3a CUET
CO3JIaHus IIEHHOCTH JUIA TToTpeduTenel. JJaHHbIN MpoIiece IPOUCXOAUT ITOCPE/I-
CTBOM METOJIOB YIIPABJICHHSI MAPKETHHTOM, BKIIFOUAIOIUX B CEOS MCCIICIOBAHUC
IICJICBOTO PhIHKA M YIIPABJICHHE KOMMYHHUKATUBHBIX OTHOIICHUSIMU. [1]

44


http://www.elitarium.ru/zapadnaja_i_vostochnaja_delovye_kultury/
https://students-library.com/library/%0bread/34790-zapadnaa-i-vostocnaa-kultura-peregovorov-sravnitelnyj-analiz
https://students-library.com/library/%0bread/34790-zapadnaa-i-vostocnaa-kultura-peregovorov-sravnitelnyj-analiz

B cBoro ouepenp, ynpaBieHue OpoIakaMu — 3TO NPOLIECC PA3BUTHS OTJIEIIA
NPOJaX, CAHXPOHHU3AIMU TOPTOBBIX ONEPALMA M MPUMEHEHUS] METO/I0B CObITa,
KOTOpbIE TIOMOTaloT OHW3HECy IOCJIEeOBATeIbHO JOCTUTaTh MOCTABJICHHBIX
uened. C MoMOIbI0 JaHHBIX, MPEJOCTABISIEMBIX OTJIEIOM YIIPABIICHHS MPOAa-
KaMHM, PELIAIOTCS TJIABHbIE MApKETHHIOBBIE 3aJauM, TAKUE KaK COCTABJICHUE
Oro/pkeTa, KBOTHI U Tak jajnee. HezaBucUMO OT TOro, MpOJaeTe Bbl YCIYTY WU
MPOAYKT, MEHEIIPKEPHI T10 MpoAakaM OTBEYAIOT 3a YIPABICHHUE OTAEJIOM, IOCTa-
HOBKY II€JICH 1711 KOMaH/bl, INIAHUPOBAHUE U KOHTPOJIb Mpoliecca cObITa.

Jns ynoBieTBOpeHHs MOTPEOHOCTEN MOTpeOUTEIeH TakKe CISAYET IMepH-
OJIMYECKH MPOBOAUTH UCCIEAOBAHUSA B 00JacCTH MapKeTHHIra. MapKeTHHTOBBIC
WCCJICIOBAHMSI BKJIIOYAIOT B ceOsi: BRIOOP IEIEBOTO PHIHKA, pa3pabOTKy TOBapa,
MOJINTUKY TIEHOOOPa30BaHus, COBIT TOBapa, a TAKXKE €ro MPOJIBIKCHHUE, COCTAB-
HOM 4acThI0 KOTOpOro siBisierca PR, ctuMynnpoBanus cOblTa NPOAYKIMU U pe-
KiaMa. Pexiiama — camblil OBICTpBIN CITOCOO paciupeHus: KIUEHTCKON 0a3bl U
MOJIYYCHUS JIOSJILHOCTH TOTPEOUTENS, TIOSTOMY HE CTOUT IpeHeOperarh BhIOO-
pOM MecTa JiJisl €€ pa3MelIeHusl. DTO MOTYT ObITh: OAHHEPHI, PEKJIaMHBIC IIUTHI,
BUTPUHBI Mara3uHoB, VHTepHET (Coll. ceTH, MHTEpHET-Mara3uHbl, MOUCKOBBIC
CUCTEMBI U T.JA.). bemopycckue KOMIaHWM JJIsl TPOJBUKEHHUS TOBApPOB B CETU
HNHTEpHET, B YACTHOCTH, B JIETKOW MPOMBIIUIEHHOCTH Yallle BCETO HCIOJIb3YIOT
TaKWe CoIl. ceTH, kak BkonTakte, Instagram u Telegram, tak kak ucroyib30Ba-
HUE€ J@aHHBIX WHTEPHET-TIAT(GOpM ISl MPOJBHKEHHUS TOBapa B JIETKOW Mpo-
MBIIIJICHHOCTH B MOJIHOM MEpe CIOCOOCTBYET PACIIMPEHUIO KIMEHTCKOU Oa3bl.
PexmamupoBath OJ€kKy TakK€ MOXXHO C IMOMOIIBIO OPTaHU3AallMd BBICTABOK,
MTOKa30B MOJI U JIEMOHCTpALMM HOBBIX KOJUICKIHWH. biaromapst ucrnoib30BaHUIO
ONMMCAHHBIX BBIIIE METOJOB YMNPABICHUS MAPKETHHTOBOM JEATEIBHOCTBIO H
npojakamu, OCJIOPYCCKUE KOMITAHUM B JIETKOW MPOMBIIIJIEHHOCTH, TaKUE KakK
Mark Formelle, Conte, Elema, CButanak, Milavitsa 3aciIykKuau IIMPOKOE MpH-
3HAaHUE KaK Ha OT€UYECTBEHHOM, TaK U HA MUPOBOM PBIHKE, a TAK)KE UMEIOT BBI-
COKUH YpOBEHb FKCIOpTa. Jlerkas mpOMBIIIUIEHHOCTh B OOJIBIIIOM KOJIUYECTBE
MPE/CTaBICHa KaK B MacC MapkeTe, TaKk U B OpeHA0BbIX MmarasuHax. OJHaKo
MIPEUMYIIECTBEHHOE KOJIMYECTBO NPOJAXK MPUXOJAUTCS HA MAaCC MapKeT.

CylecTByIOT CIEAYIONIME METOAbI YIYUYIIECHHUS] B3aUMOACHCTBUS C KIIMEH-
TaMu: MoJiepHu3anus cailtoB 1 UX nuzaitHa; yiydiieHre KauyecTBa MPOayKIIHH;
aHaJu3 pbIHKA MOTpeOuTeNeH JJIsl BBISBJICHUSI UX UHTEPECOB.

KommanusiM, nepuoguyecku MCHOIb3YIOIIMM ONMUCAHHBIE BBIIIE METO/IBI,
Jierdye pacliupyuTh KIMEHTCKYIO 0a3y, MOCKOJIbKY CBSI3b C KJIMEHTAMU SIBIISCTCS
OJIHUM W3 TJIABHBIX MOKa3zaTeyie ycnemHon ¢upmbl. Takke Kaxaas mpeycrie-
BAIOIAasi KOMIAHUS JOJKHA CICAUTh 32 TEHACHUHUSAMH B Moze. sl yJI0BJIE€TBO-
peHusi moTpeOHOocTe moTpedutens B kKommnaHusx PD nenaroT HOBBIE 3aMephl
IPUMEPHO pa3 B JecaTUIeTHE. benopycckue npeanpusiThs TaKK€ OCHOBBIBAIOT-
Csl Ha TAHHBIX POCCUUCKUX uccienaoBanuii. [Ipu BeIOOpe mpoaykTa moKynaTenu
OCHOBBIBAIOTCSl HE TOJIBKO Ha BHEIIHEM BHJE, HO U Ha MEJSIX 3KCIUTyaTaluu.
«OnHY OAEXIy MBI MOKYIMaeM «JJIsi YA0OCTBa», a NPYryl0 — «4TOOBI OBITH
MIPUBJIEKATEIBHOW — 3TO WIUTIOCTPUPYET TE3UC O TOM, UTO CErOAHS MOKYIIaTe-
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JM TPUOOPETAIOT HE TOBAP, & KOHKPETHBIM MHCTPYMEHT VISl YIOBJICTBOPCHUS
MOTPEOHOCTEHN M TOCTIXKEHUS Tienei [3].

3akiodyenue. Takum oOpa3om, ympaBjieHHE MPOJAXaMU — ITO TPOLIECC
IJIAaHUPOBAHMsI, HaliMa, 00yUYeHHMsI, OpTaHU3allMK, KOHTPOJIS U KOOPAUHAIIUN pa-
OOTHI OTJIeNIa TIPOJIaYK OpraHu3alui. MapKeTHHTOBAs Ke JIeSITEIbHOCTD SBIISCT-
Csl KOMIUJIEKCHOM CHUCTEMOM YIIPABIICHUECKUX PEIICHUHN M0 MU3YYEHHUIO PhIHKA U
YAOBJIETBOPEHHUIO MOTPEOHOCTEN MOKYITaTEIICH.
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VJIK 330
POJIb YEJIOBEYECKOT'O ®AKTOPA B YIIPABJIEHUM
WHTEJUIEKTY AJIbHBIM KATIUTAJIOM MPEIIPUSATUS

K.C. Cespiok, A.B. Banouu, cmyoenmol cpynnot 10507119 @MMIT FHTY,
HAYUYHbLU PYKOBOOUMENb — KAHO. IKOH. HayK., Ooyenm O.H. Monmuk

Pe3tome — cyuecmeyem MHOIHCECMBO qbakmopoe, om Komopwulx 3asucum
ycnex mou uau UHou opzaHusayuu, Hanpumep, mexHuyeckKkoe oCHaAweHue npo-
yecca, paboma c napmuepamu, KouKypeumol u m. 0. Ho ooun uz camvix enas-
HBIX (DaKmopos, npo KOMopbwlil 3a0b18a0M OOILULUHCIMBO PYKOBOOUmMeel — Mo
yenoseweckue pecypcol. Iloasmomy Heobxooumo nposooums yeileHanpasieHHyo
U NOCMOAHHYIO pa60my C nNepcoHaiom, Komopas moawcent npunecmu noloiHCu-
MebHbIU pe3yTbman.

Resume — there are many factors that determine the success of an organi-
zation, such as the technical equipment of another process, working with part-
ners, competitors, etc. But one of the most important factors that most managers
forget about is human resources. Therefore, it is necessary to carry out purpose-
ful and constant work with the staff, which can bring a positive result.

Beenenue. [ nocrpoeHust 3pGEeKTUBHON CUCTEMBI YIpaBiIeHUSI MEPCO-
HAJOM HEOOXOJUMMO YYHUTHIBATh OOJIBLIOE KOJIMYECTBO MH(MOpMAIMU O camoM
oObekTe ynpasienus. [ns nmomyudeHus Takod mHoOpManuum HEOOXOIMMO oOlle-
HUTh TEPCOHAJ, T.€. Y3HATh €r0 HHJIWBHUIYyallbHbIE OCOOEHHOCTH, cjaldble U
CHJIbHBIE CTOPOHBI, CIOCOOHOCTH, KOTOPBIMU OH 00J1aJ]aeT, €r0 MOTHUBAIIIOHHBIE
NOTPEOHOCTH U MOTEHIMAIbHbIE BO3MOXXHOCTH. TeM caMbIM 3Ta MH(OpMarus
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